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Highly Confidential & Trade Secret

Overview of Blackstone’s Principal Investment Businesses

Blackstone Profile

NYSE: BX Blackstone Tony lames

Management Committee

Steve Schwarzman

Market Cap: $15.4 billion®)

Jonathan Gray
Estimated AUM: $157.7 billion(? Bennett Goodman

Professional Staff: 946 Laurence Tosi

Principal Investment Businesses

Private Equity (BCP) Real Estate (BREP) Credit (GSO) Fund of Funds (BAAM)

$46.0 billion capital invested

$43.0 billion AUM®) $40.7 billion AUM®) -
or committed®

$40.3 billion AUM()

An Industry Leading 20+ Year Investment Record

Consistent Investment Success Through Cycles

Compelling Synergies Across Businesses

Market Leading Advisory Businesses in M&A, Restructurings and Funds Placement

vvyywvyy

(1) Quoted from Bloomberg on December 31, 2011.

(2) Estimated AUM as of September 30, 2011 except for GSO.
(3) Estimated pro forma AUM and amount of closed commitments for GSO as of January 5, 2012. Includes estimated $9.8 billion

Harbourmaster Capital assets acquired on January 5, 2012 and $60 million pending separately managed accounts. CAPITAL PARTNERS 1



Highly Confidential & Trade Secret

Overview of GSO Funds

GSO Capital Partners

$46.0bn
. Customized
Alternative Credit Strategies —
Investment Funds Long Only
$12.8bn 233.2bn

Capital
Solutions

Permanent Capital
Vehicles /
Commingled Funds
/ SMAs

Capital

Special Situations L.
Opportunities

Funds

(Credit Hedge Fund) (Mezzanine
Fund)

(Rescue Finance
Fund)

$3.6bn $5.9bn $3.3bn $25.2bn $8.0bn

Global Footprint with Approximately 220 Employees in New York, Dublin, London and Houston

Estimated pro forma AUM and amount of closed commitments for GSO as of January 5, 2012. Includes estimated 9.8 billion Harbourmaster Capital assets acquired on
January 5, 2012 and S60 million pending Separately managed accounts. -
GSO
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GSO’s Energy and Power Investments

Highly Confidential & Trade Secret

Privately-Originated Investments

Secured / Mezz

Structured /

Public Investments

Sub Sector / Theme
Midstream

Debt

CALEDONIA ENERGY PARTNERS, LLC.

> Rich in Assets

» Shift in Production Pecos
Power Generation
> Supply / Demand Imbalance

Lake Road

> High Cost to Entry
» Environmental Concerns

Upstream
»  Supply / Demand Imbalance
» Record Oil/Natural Gas Spread

» Movement to Unconventional
Drilling, Deepwater Offshore,
International Properties

T&EN’[

Service and Equipment

» Unconventional Drilling is More
Equipment-Intensive -

» Equipment-Intensive Drilling and

Increased Utilization will Increase
Demand for Services

Private Equity
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—
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Secured Debt Distressed Other Debt
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S c
Connacher QUICKSILVER
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errs

Energy Maintenance Services

All rights to the trademarks listed herein belong to their respective owners, and GSO's use hereof does not imply any affiliation with, or endorsement by, the owners of these trademarks.

CAPITAL PARTNERS 3



Highly Confidential & Trade Secret

?—EEARATOGA

Saratoga Resources: Senior Secured Notes & Common Equity 5 RoRcs e

== SARATOGA

¥ &= RESOURCES. INC.

$127.5 Million
Senior Secured Notes Offering
Anchor Investor
(575.0 Million Investment for GSO)

$30.0 Million
Common Equity Offering
Anchor Investor
(520.0 Million Investment for GSO)

GSO

CAPITAL PARTNERS
July 2011

Investment Themes / Deal

Company:

>

Saratoga Resources (AMEX: SARA) is an exploration and production
company with assets in the shallow water Gulf of Mexico in Louisiana
state waters.

As of 12/31/10, the company owned 18,025 Mboe of total reserves
with a NYMEX PV10 value of $430 million, and a production mix of 60%
oil and 40% gas

Saratoga acquired substantially all of its assets through the acquisition
of the Harvest Companies in July 2008. Following the acquisition,
Saratoga experienced a sharp drop in commodity prices and was in
Chapter 11 from May 2009 to May 2010

GSO believes that a more flexible capital structure will allow Saratoga
to capitalize on a mix of low and medium risk drilling opportunities that
will allow it to significantly increase production and cash flow, de-
risking the credit and driving significant equity upside

Investment Highlights:

>

Saratoga raised $157.5 million of new capital ($127.5 million of secured
notes and $30.0 million of equity) to refinance an existing Term Loan
which matures in April 2012 and to fund its drilling program

12.50% cash coupon, 98.221 issue price, NC-2.5, 5-year maturity

GSQ’s anchor order allowed the transaction to proceed in a weak
market environment

GSO has board observation rights

Note: The selected case studies are for informational purposes only and do not constitute investment advice of recommendations or past investments. Past
performance is not necessarily indicative of future results, and there can be no assurance that such returns will be achieved, that we will achieve comparable

results or that we will be able to implement its investment strategy or achieve our investment objectives.
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Crimson Exploration: 2"d Lien Term Loan

Highly Confidential & Trade Secret

$175,000,000

Second Lien Term Loan

Anchor Investor
(5125 million Investment for GSO)

GSO
CAPITAL PARTNERS

December 2010

Investment Themes / Deal

Company:

» Crimson Exploration (NASDAQ: CXPO) is an independent exploration
and production company with operations primarily in Texas

» The Company’s key areas of focus are East Texas, South Texas, and
Southeast Texas

» Crimson experienced financial distress from 2008—2009 due to an
overly aggressive capital budget paired with falling commodity prices.
In late 2009 the Company focused on deleveraging its capital structure
and cutting its budget. Crimson raised $100 million of equity in
December 2009 and $30 million in Q4 2010

» GSO believes that the Company’s recent progress in growing
production, reducing debt and focusing on its key assets provides an
attractive entry point with attractive risk adjusted returns

Investment Highlights:

> GSO provided a $125 million anchor investment in the financing which
was used refinance existing debt

» The 2nd Lien Term Loan carries a coupon of L+950, subject to a
3% Libor Floor, a five year maturity and is NC-1 with call premiums of
102 and 101 in subsequent years; the Loan is collateralized by
substantially all assets of the Company and its subsidiaries

» Company’s solid asset base, current drilling opportunities and strong
management team provide the base credit strength needed to finance
the Company’s growth

Note: The selected case studies are for informational purposes only and do not constitute investment advice of recommendations or past investments. Past
performance is not necessarily indicative of future results, and there can be no assurance that such returns will be achieved, that we will achieve comparable
results or that we will be able to implement its investment strategy or achieve our investment objectives.
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Crosstex: Convertible Preferred

Highly Confidential & Trade Secret

A
A\

CROSSTEX

$125,000,000
Convertible Preferred Equity

Sole Purchaser

CAPITAL PARTNERS

January 2010

Investment Themes / Deal

Company:

» Crosstex Energy, L.P. (XTEX) is a publicly traded MLP that provides
midstream energy services with strategically-located assets in some of
the most attractive regions in the United States. The Company engages
in the gathering, transmission, treating, processing and marketing of
natural gas and natural gas liquids

» The Company’s assets include over 3,300 miles of pipeline, 10 gas
processing plants and three fractionation facilities. XTEX provides for
over 3.2 billion cubic feet per day of facility throughput and marketed
volumes. The assets are located in the Barnett Shale, the Eagle Ford
Shale, the Permian Basin, and Louisiana

> ~80% of pro forma cash flow derived from gathering, transportation,
and fixed fee business with no direct commodity price exposure

» This investment and an expected debt refinancing were the last steps
in the Company's restructuring activities. The debt refinancing was
completed post-closing in February 2010

Investment Highlights:

» $125 million Convertible Preferred with strike price at $8.50/unit

» Provides baseline 10% distribution yield and participates with the
common distributions should they exceed 10%

» 1 Board Seat

» Investment represents 22.8% of the fully-diluted equity

Note: The selected case studies are for informational purposes only and do not constitute investment advice of recommendations or past investments. Past
performance is not necessarily indicative of future results, and there can be no assurance that such returns will be achieved, that we will achieve comparable
results or that we will be able to implement its investment strategy or achieve our investment objectives.
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Highly Confidential & Trade Secret

Disclaimers

This Presentation contains highly confidential information regarding the investments, strategy and organization of GSO Capital Partners LP
and certain of its affiliates (the “Manager” and, together with such affiliates, as the context requires, “GSO”). This Presentation does not
constitute a financial promotion, investment advice or an inducement or incitement to participate in any product, offering or investment in
any fund or funds managed by GSO. This Presentation does not constitute or form part of any offer to issue or sell, or any solicitation of any
offer to subscribe or purchase, any investment nor shall it or the fact of its distribution form the basis of, or be relied on in connection with,
any contract. Any offering of interests in any fund or account managed by GSO (a “Fund”) is made only to qualifying investors, and only by
the private placement memorandum, governing and subscription documents of such funds (the “Operative Documents”), which should be
read in their entirety.

Certain of the information contained in the Presentation is based on information that is otherwise publicly available and, while the Manager
uses reasonable efforts to ensure the information is accurate and up-to-date, no representations or warranties are given as to the reliability,
accuracy or completeness of the information. The selected case studies are for informational purposes only and do not constitute
investment advice or recommendations of past investments. Past performance is not necessarily indicative of future results, and there can be
no assurance that such returns will be achieved, that the investment discussed herein or the Fund will achieve comparable results or that the
investment discussed herein or the Fund will be able to implement its investment strategy or achieve its investment objectives.

An investment in the issuer discussed herein or a Fund is speculative and involves a degree of risk and no assurance can be provided that the
investment objectives of a Fund will be achieved. Investment is suitable only for sophisticated investors who are in a position to tolerate
such risk and satisfy themselves that such investment is appropriate for them. In addition, a Fund’s fees and expenses may offset its profits.

Certain information contained in this Presentation constitutes “forward-looking statements,” which can be identified by the use of forward-
looking terminology such as “may,” “will,” “should,” “expect,” “anticipate,” “target,” “intend,” “continue” or “believe,” or the negatives
thereof or other variations thereon or comparable terminology. Due to various risks and uncertainties, actual events or results or the actual
performance of the Fund described herein may differ materially from those reflected or contemplated in such forward-looking statements.

IN MAKING AN INVESTMENT DECISION, PROSPECTIVE INVESTORS MUST RELY SOLELY ON THEIR OWN EXAMINATION OF THE FUND AND THE
TERMS OF THE APPLICABLE OFFERING MATERIALS, INCLUDING THE MERITS AND RISKS INVOLVED, AND NOT ON ANY INFORMATION OR
REPRESENTATION MADE OR ALLEGED TO HAVE BEEN MADE HEREIN OR OTHERWISE.
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